GLOBAL SPECIALTY PHARMACEUTICALS

Allergan Maximizes
Contract Savings
with JAGGAER
and SAP
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The procurement solution needed to
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Allergan needed an automated solution

be simple and secure but also allow
its shoppers to be in control of getting
what they needed as quickly as possible.

“Every research organization
should be using a solution like
JAGGAER. It should be a standard
approach to procurement across
the industry.”
— Vicki Blackenship, Manager,
Procurement Services, eProcurement,
Allergan

In 2008, Allergan chose JAGGAER to
enhance its global SAP SRM system.

Solution
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JAGGAER integrated easily with Allergan’s
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The Future

With an 80 percent adoption rate,
Allergan’s best-in-class procurement
solution has already delivered impressive
results across North America. More
training and additional hosted supplier
catalogs will enable Allergan to further
grow contract compliance and savings
and make a significant contribution to
the company’s bottom line.

Bottom Line Results
•

JAGGAER reduced the time it takes to process orders
from 10 days to one day, or even minutes.

•

JAGGAER “catalog management” reduces supplier risk,
helps vendor management and speeds up
communication.

•

Saved $2 million in eight months by directing spending
through JAGGAER hosted catalogs.
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